Build Genuine Relationships:

e Question: Reflect on a time when you built a
relationship based on mutual trust and respect. What
made that relationship successful?

e Answer:

Identify Key Stakeholders and Influencers:

e Question: Who are the key stakeholders and
influencers in your industry? List three individuals or
organizations you would like to connect with.

e Answer:

Offer Value to Others:
1.Question: What value can you offer to others in your
industry before seeking favors? List three ways you
can provide value.
2.Answer:



Attend Industry Events and Conferences:

» Task: Research upcoming industry events and
conferences. List three events you plan to attend in
the next six months.

« Events:

Schedule One-on-One Meetings:

« Task: Identify three individuals you would like to have
one-on-one meetings with. Reach out to them to
schedule a meeting.

» Contacts:

Follow Up with Personalized Messages:

« Task: Draft a personalized follow-up message for
someone you recently met. Mention something
specific from your conversation and express your
appreciation.

» Message:



Networking Expands Opportunities and Insights:
« Reflection: How has networking expanded your
opportunities and insights in the past? Provide an
example.
o Answer:

Reciprocity Strengthens Professional Relationships:
» Reflection: Recall a time when you experienced or
offered reciprocity in a professional relationship. What
was the outcome?
o Answer:

Authenticity Fosters Lasting Connections:

« Reflection: Why is authenticity important in networking?
How can you ensure you remain authentic in your
professional relationships?

o Answer:



Strategic networking involves building
genuine relationships, identifying key
stakeholders, and offering value to others.
By attending events, scheduling one-on-one
meetings, and following up with personalized
messages, you can expand your
opportunities and insights, strengthen
professional relationships through
reciprocity, and foster lasting connections
through authenticity.



